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mall print for BIG IDEAS




e Agenda

The small print for BIG IDEAS

* Welcome and Introductions

* Overview of Module (Classes, Client Work, Assessment)
* Why and How of Public Legal Education

* Professionalism and Stakeholder Management

* Professionalism within gqLegal

 BREAK (4:30 to 4:45)!

* Sign up for Client Work

 Start Preparing for Client Interviews




e Overview of Module

 Classes - will teach you how and why to do Public Legal
Education Workshops, with time to do client work

* Client Work - interactive workshops for real clients delivered
in late November and early December

* Assessment - 2 written essays (1,200 words each) and a 15-

30-minute, pre-recorded oral presentation video




Public Legal Education

What is Public Legal Education?
Why do we do it? What are our goals?
How do we do it?

How do we measure our impact?




Professionalism and
Stakeholder
Management

How do we demonstrate our professionalism?

Who are our stakeholders and how do we
manage those relationships?




Client Work: Client Interview

How do you prepare for a client interview?
How do you conduct a client interview?

What do you do after your client interview?




Action ltems

* Accept Outlook calendar invites for client and solicitor calls
 Start forming your team and researching client and topic
* Make note of upcoming deadlines for your team

* Make sure to read and follow syllabus on QMplus
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